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UK market size and forecast
Size of UK Tool & Equipment hire market
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What is driving purchasing in the UK?

n Concern over cost
n Health & Safety agenda 
n Legislation 
n Service capability

n Network

n Equipment quality

n People

n Pricing transparency

n Value-added services

n One-stop supply management



Some other concerns

nVolume procurement

nNational deals

nSingle source supply

nCompetitive tendering

nE-procurement platforms



Invest in value-added services

Innova ve Ser vi ces and  
Proposi ons 



Focus on the true cost of hire

n Work in partnership with customers to drive down:

n Cost of owning & maintaining equipment

n Volume of tools by site

n Duration of tools on hire

n Improving efficiency

n Transparency & Control



n Focus on customers not products

n Hire is service not price driven

n Work with customers to drive down true cost of hire

What we have learned


