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Key valuation techniques & Rentals specifics

Multiple analysis: P/E, EV/EBITDA, EV/EBIT, P/BV

DCF –modelling: Sales growth, profit margins, 
WACC, capex, working capital

Machinery rentals: New industry, limited statistics,

in-house vs. outsourcing, cash 
flow-earnings mismatch



Corporate Snapshots

Cramo Ramirent



Construction is the key customer segment

• Nordic construction order books have recovered
strongly from the financial crisis

• Construction growth resumed in Q3 2010 and order
books point to brisk volume growth this year
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Financial crisis hit rentals earnings hard

• Machinery rental earnings margins dropped sharply
in 2008-09, margins bottomed year ago

• Consolidation did not  improve pricing behaviour

• More outsourcing seen, controlled capex required
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Cramo gross margin % (LHS) vs. EBIT margin % (RHS)
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Ramp-up of depot network stretched balance sheets
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Ramirent - Net debt vs. Gearing

Net debt (EURm), LHS Gearing %, RHS
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Cramo - Net debt vs. Gearing

Net debt (EURm), LHS Gearing %, RHS
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Some economies of scale have been achieved
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Ramirent sales vs. pers. cost per employee (index, Q1 05=100)

Sales (R12mo) per employee (LHS) Personnel cost (R12mo) per employee (RHS)
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Cramo sales vs. personnel cost per employee (index, Q1 05=100)

Sales (R12mo) per employee Personnel cost (R12mo) per employee
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Ramirent R12mo sales -to - No of depots (LHS) & No of employees (RHS)
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Forward valuation multiples close to 7-year averages

• Pan-European network in rentals is something new

• Penetration levels are still very low in CEE & Russia

• Big volatility in forward-looking valuation multiples

0

5

10

15

20

25

Forward 2-year EV/EBIT (now 2012E) - Cramo

0

5

10

15

20

25

Forward 2-year EV/EBIT (now 2012E) - Ramirent



Forward valuation multiples close to 7-year averages
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