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Specialty Rental LLC

Zilliant Serves the Equipment Rental Industry
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Optimise
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Achieve best possible performance 

against a specified goal by

balancing trade-offs and constraints.



Data-driven Optimisation: 

the Magic and the Money

Rate

Utilization
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Simple

Rate Increase

Simple

Rate Decrease Optimal

Rates Yield 10%+ 

Revenue Gains



Category Class

Competition

Customer Type

Customer 

Relationship

Rational Pricing™ Aligns Rate 

with Market and Customer Dynamics
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Quantifying Customer Relationships
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Best Customers,

Best Rates

Most Expensive Customers,

Highest Rates



Using Rate to Strengthen Relationships
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Rational Pricing is a Win-Win-Win
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Company Customer


